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Forward L.ooking
Statements

These materials have been prepared for informational purposes only in relation to Zomedica and are not, under any circumstances, to be construed as an offering of any
securities for sale directly or indirectly in any province or territory of Canada, in the United States or in the territories or possessions thereof. Prospective investors should
not construe the contents of this presentation as legal, tax, financial, investment or other advice. Each investor should make his own inquiries and consult his own advisors
as to legal, tax, financial, investment and related matters concerning Zomedica and any investment therein. The information presented in this presentation considered to be
accurate; however, there is no expressed or implied representation or warranty as to the accuracy of any such information.

Except for statements of historical fact, this presentation contains certain "forward-looking information" or "forward-looking statements" (collectively, "forward-looking
information") within the meaning of applicable securities law. Forward-looking information is frequently characterized by words such as "plan", "expect", "project",
"intend", "believe", "anticipate", "estimate" and other similar words, or statements that certain events or conditions "may" or "will" occur and include statements relating to
our expectations regarding future results. Although we believe that the expectations reflected in the forward-looking information are reasonable, there can be no assurance
that such expectations will prove to be correct. We cannot guarantee future results, performance or achievements. Consequently, there is no representation that the actual
results achieved will be the same, in whole or in part, as those set out in the forward-looking information.

Forward-looking information is based on the opinions and estimates of management at the date the statements are made, including assumptions with respect to American
and global economic growth, demand for the Company's products, the Company's ability to produce and sell its products, the sufficiency of our budgeted capital and
operating expenditures, the cost, adequacy and availability of supplies required for our operations, the satisfaction by our strategic partners of their obligations under our
commercial agreements, our ability to realize upon our business plans and cost control efforts and the impact of COVID-19 on our business, results, and financial condition.

Our forward-looking information is subject to a variety of risks and uncertainties and other factors that could cause actual events or results to differ materially from those
anticipated in the forward-looking information. Some of the risks and other factors that could cause the results to differ materially from those expressed in the forward-
looking information include, but are not limited to: uncertainty as to whether our strategies and business plans will yield the expected benefits; uncertainty as to the timing
and results of development work and verification and validation studies; uncertainty as to the timing and results of commercialization efforts, as well as the cost of
commercialization efforts, including the cost to develop an internal sales force and manage our growth; uncertainty as to our ability to successfully integrate and operate
acquisitions, uncertainty as to our ability to supply products in response to customer demand; uncertainty regarding the cost, adequacy and availability of supplies required
for our operations; uncertainty as to the likelihood and timing of any required regulatory approvals, and the availability and cost of capital; the ability to identify, develop
and/or achieve commercial success for new products and technologies; veterinary acceptance of our products; competition from related products; the level of expenditures
necessary to maintain and improve the quality of products and services; changes in technology and changes in laws and regulations; our ability to secure and maintain
strategic relationships; performance by our strategic partners of their obligations under our commercial agreements, including product manufacturing obligations: risks
pertaining to permits and licensing, intellectual property infringement risks, risks relating to any required clinical trials and regulatory approvals, risks relating to the safety
and efficacy of our products, the use of our products, intellectual property protection, risks related to the COVID-19 pandemic and its impact upon our business operations
generally, including our ability to develop and commercialize our products, and the other risk factors disclosed in our filings with the SEC and under our profile on SEDAR at
www.sedar.com. Readers are cautioned that this list of risk factors should not be construed as exhaustive.

The forward-looking information contained in this presentation is expressly qualified by this cautionary statement. We undertake no duty to update any of the forward-

looking information to conform such information to actual results or to changes in our expectations except as otherwise required by applicable securities legislation. Readers
are cautioned not to place undue reliance on forward-looking information.

9/30/2022




/Z.omedica
Investment

Highlights

¢ Animal health market $88.6
billion by 2028()

* Diagnostics to reach $12.6
billion by 2026

<> ZOMEDICA

Start-up Focus

backed by a strong
balance sheet
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Veteran Management Team with Decades of Experience

Larry Heaton Ann Cotter Tony Blair Karen DeHaan-Fullerton
CEO CFO Ccoo Chief Counsel & Corporate Secretary

= r - '
35+ Years of BN (o 30+ Years of 20+ Years of

Experience . Experience Experience Experience
< GIAED L6 i Greg Blair Nicole Westfall

VP G‘enera! Manager VP BD & Strategic Planning VP Marketing

INTUTTIVE

L,

30+ Years of 30+ Years of 25+ Years of

Experience . :
Experience Experience Ashley Wood, PhD
Evan St. Peter Kristin Domanski Bill Campbell Sr. Director Research &
VP Technology VP HR VP Imaging Systems Development
| MPT | | Swifty

stryker .,
20+ Years of 30+ Years of 45+ Years of

10+ Years of



Zomedica Critical Focus Areas

PulseVet® Shock Wave System

Clinically Proven Global Leader

TRUFORMA®

Reference Lab Accuracy with

Drive assay utilization Point of Care Convenience

Expand installed
Expand assay offerings base of clinical sites

&

RRRRRRRR PulseVet

f =7 ,
= ‘ .
. - VetGuardian

Integration and launch of the
MicroView digital hematology & f
cytology system with

Automated Slide Preparation

Launch into
small animal
market

Expand Equine Indications
for use to grow utilization

Expand International

adoption

Assisi products available
through Veterinarians &
multiple online &
distribution channels.

Revo? SonoView ®
Proctored Ultrasound
System

Monitoring system

Integration with
MyZomedica and launch
through multiple channels
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Diverse Go 'To Market Strategy
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Global Sales Footprint

UXR MedEquus

Western Drug Distribution Center — J— (UK Belgium, Luxembourg, Denmark, Sweden, Norway}
Holistic Veterinary Solutions . S - " » i L
(Canada) . . £ Companion Consultancy _. PulseVet Europe

5 . (UK)
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KFDA r—
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MW!I Veterinary Supply Co. g~ _ _ (Turkey) -
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Midwest Veterinary Supply . ( mr ; states) Z r (Japan—Pu.‘seVet Subsidiary)

Penn Vet el 23 HospiMedi |
Patterson Veterinary Supply [ 4 (anc)

Victor Medical

(United States) 5 ._ HMT ! .. ! i B EPOCH
[~ (Italy) ' : . < i s

Pet Wish Pros (Amazon) [ L RO ol (Spain, Portugal)

Chewy ' ) : = ' R Rebound Veterinary Products Asia
Walmart \ - . (Hong Kong)
(United States - eCommerce) : . Pet Vet Biomed . W
: (Israel) Medical Plus a \m‘ ) Red Dog Rehabilitation
. (Middle East, New Zealand, Australia, Singapore) w“ \ “ (New Zealand)
: s S '

Jj.: ..
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Key:

PulseVet Distributor

e o I (Australia)
Assisi Distributor
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Revenue Growth

Diagnostics net revenue (United Stated dollars in thousands) utics net revenue (United Stated dollars in thousands)

$200
$175 +39 _Styy ¢ +41% ¢
$150
$125
$100
$75
$50
$25

$0 P -
-2021 H-2022 4 - H1-2021

.
Drivers: Drivers:
* Growing installation base via ‘Customer Appreciation Program’ * Continued expansion of field sales organization
* Increasing utilization of diagnostic assays * 643% increase in PulseVet® unit sales within the small animal
* Continued development of new assays veterinary market, 1H2022 (52 units) vs. 1H2021 (7 units)
-
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Zomedica Commercial
Launch Cadence

1H21 2H2021 1H2022 2H2022 1H2023 2H2023

raurormaTsH/Tra/Cortisol [ R R N R
TRUFORMACACTH I N R
TRUFORMA/TS e

TRUFORMA G/ Assays

Assisiproducts I I N )
SMPVetGuardian [
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Zomedica Critical Focus Areas

PulseVet® Shock Wave System

Clinically Proven Global Leader

TRUFORMA®
Reference Lab Accuracy with
Point of Care Convenience

Launch into
small animal
market

Drive assay utilization
Expand installed
Expand assay offerings base of clinical sites

Expand Equine Indications
for use to grow utilization

Expand International

adoption

PulseVet

Integration and launch of the - “1
MicroView digital hematology & — — , ‘ g

cytology system with ' P
Automated Slide Preparation

VetGuardian™ Remote Pet
Monitoring system

Assisi products available
through Veterinarians &
multiple online &
distribution channels.

Revo? SonoView ®
Proctored Ultrasound
System

Integration with
MyZomedica and launch
through multiple channels

9/30/2022 Assisi LOOP ® & Calmer Canine ® tPEMF ® Platform 10



US Total Addressable Market

Recurring Revenue
S600 - $19,600 per year

Capital Revenue
3,500- 30,000

Per unit®

(1) TRUFORMA through the CAP program is currently available for no up-front investment. Assisi Loop does not have a capital component.
(2) Includes both equine only and mixed equine and small animal practices
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Business Development Opportunities

Adding to
Strong Product Portfolio Accelerating
Balance Sheet * PulseVet shock wave therapy Innovation
* $187 million cash position as * VetGuardian wireless * Industry innovation accelerating
of 6/30/2022 [less $24 million remote monitoring but commercialization is difficult

and capital intensive

for subsequent acquisitions] . Revo? auto slide prep digital

. hematology & cytology ¢ Zomedica is actively seeking
* Funds both organic growth differentiated offerings to add to
and acquisitions * Assisi LOOP product line portfolio.

It's all in the waves!
TRUFORMA® Bulk Acoustic Waves for Accuracy, improved Practice Workflow & Pet Parent Satisfaction
PulseVet® Shock Waves for Efficacy, improved Practice Workflow, Cash flow & Profitability
VetGuardian™ Doppler Waves for Patient Safety, improved Practice Workflow & Profitability
Revo? MicroView ® Light Waves & auto slide prep for improved Workflow, Image Quality & Profitability
Assisi ® tPEMF ® Electromagnetic Waves for extended Quality of Care & Improved Pet Parent Satisfaction
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Financial Foundation & Perl¢

2022 Balance Sheet as of 6/30/2022

(5 000's)

Cash and Cash Equivalents
Other Current Assets
Total Current Assets

NonCurrent Assets

Total Current Liabilities
Total NonCurrent Liabilites

Total Liabilities

Equity

Liabilities and Equity

186,763

10,863

197,626 e T

77,852

275,478

266,220

275,478

O $187 million Cash on Hand (s of 6/30/22)
3 ~$0 Debt, other than lease obligations
O $8 million Cash Burn in 1H2022
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Rrofit &

22 Rrofit & Loss Statement

3 months 6 months
Revenue 4,246 7,997
Cost of Revenue 1,210 2,199

Gross Profit 3,036 5,798

R&D 319 670
SG&A 8,597 15,321
Loss (5,880) (10,193)

Interest Income (277) (384)
Other gains - 5
Foreign Exchange Loss 52 56
Loss Before Tax (5,655) (9,870)

Tax Benefit (382) (660)

Foreign Currency Exchange (40) I
Net Loss and Comprehensive Loss (5,313) (9,199)

O Growing Revenues
O Attractive Margins: 72% (1H2022)
O Highly Leverageable OpEx
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Why Invest In Zomedica?

TRUFORMAP® provides revolutionary

Increasing revenues and attractive PulseVet® continues to grow equine

gross margins provide pathway to business both in the US and internationally

profitability and has launched the X-Trode in the
15-20X larger small animal market with

reference lab accuracy with point of care
convenience. Continued investment in assay
menu expansion increases value to the

Substantial Cash Balance Substantial Gross Margins
| Modest Cash Burn
Substantial Cash $ 1I87TMM Attractive Share Price

Balance for Market

Development & -$24M M2 ~$31 M Market Cap @ $0.32

Acquisitions

I: As of 6/30/22 Signiﬁcant LIqUIdIt)’ 22M shares/day

2: Reported costs of acquisitions




—|nvestor Relations Contact:
—Kirin Smith,President
PCG Advisory Inc
646-823-8656 | ksmith@pcgadvisory.com
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(1) JP Morgan coverage initiation report on ldexx :

(2) JP Morgan AH Industry overview Jan 2021

(3) Credit Suisse Animal Health Industry Primer, June 2021 "v 16
Grandview Research August 2021 {
Global Market Insights

2016 pet owner survey conducted by The Human Animal Bor »
pet owners). Percentages represent those responding “Strong . Q'; \
1 4 1Al

MarketsandMarkets.com, April 2019: https://www.marketsand ; na '-dianost" -

b

APPA (American Pet Product Association) Pet Owner Sury

Guggenheim Research Report:“The Fecal Diagnostic Marke

Hypothyroidism in dogs — Panceiera DL, Journal of the
. . . . . . . g p"/

Epidemiological, clinical, haematological and biochemic

Cushing’s Disease in dogs - Horm Res. 2009 |

Feline hyperthyroidism - | Feline Med Surg:' 012 Nov; |
epidemic of thyroid disease, and can we prevent it? Pet:

https://fetchacure.org/resource-library/facts/

https://www.avma.org/resources/pet-owners/petcare/cal

Bk
=
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https://www.marketsandmarkets.com/Market-Reports/companion-animal-diagnostic-market-173823870.html
https://fetchacure.org/resource-library/facts/
https://www.avma.org/resources/pet-owners/petcare/cancer-pets
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